
 

 

2330 Springlake Rd., Farmers Branch, TX 75234 
Office: 972-446-8818  

ACR-1750989   SCR-G-3436150 

Fire Alarm Sales Manager 
 
Location: Dallas-Fort Worth Metroplex, TX 
Job Type: Full-Time  
 
About Us 
Pro-TechT is a locally owned company with 23 years of excellent service and sales in the DFW market place. 
We are expanding our Fire Division with a focus on Fire Alarm Services. This new Fire Alarm Sales and Support 
position would need to have a comprehensive understanding of Fire Alarm Systems and the process to get 
projects from start to finish. This position will be significantly incentivized monetarily based on sales and growth. 
 
Position Summary 
We are seeking an energetic and strategic Fire Alarm Sales person to lead our fire alarm systems sales 

initiatives. In this pivotal role, you will drive business growth by developing and executing comprehensive sales 

strategies, managing key client relationships, and expanding our market presence in fire alarm technology 

solutions. This is an exciting opportunity for an established fire alarm salesperson to grow this division within 

Pro-TechT and be significantly compensated for its success. We look forward to reviewing your application. 

Responsibilities 

• Develop and implement strategic sales plans to achieve growth objectives within the fire alarm systems 
sector 

• Lead, motivate, and manage a team of sales professionals specializing in outside sales and technical 
solutions 

• Cultivate and maintain strong relationships with key clients, contractors, and industry partners through 
effective account management and negotiation skills 

• Drive new business development by identifying market opportunities, conducting outreach, and 
expanding our customer base 

• Collaborate with marketing teams to create targeted campaigns that highlight our fire alarm technology 
offerings 

• Utilize CRM to track sales activities, analyze pipeline data, and forecast future performance 

• Provide technical guidance during customer consultations, ensuring solutions meet safety standards and 
client needs 

 
Qualifications 

• Local Fire Sales History in North Texas, Proven experience in outside sales, B2B sales, or technology 
sales within the fire safety or security industry 

• Demonstrated management skills with experience managing large accounts 

• Strong business development capabilities with a track record of expanding market share 

• Existing Resources, Relationships and Contractors to Market and Sale to 

• Excellent negotiation, communication, and customer service skills to build lasting client relationships 

• Proficiency in using CRM platforms for analysis and reporting purposes 

• Knowledge of fire alarm systems, safety regulations, and technical sales processes is highly desirable 
 
Compensation & Benefits 

• Competitive pay based on experience. 

• Health insurance benefits. 

• Paid holidays and PTO. 

• Ongoing training and professional development opportunities. 

• Opportunities for advancement within a growing company. 
 
How to Apply 
Submit your resume and contact information to beau@pro-techt.com or office@pro-techt.com for consideration. 
Qualified candidates will be contacted to discuss experience, licensing, and career goals. 
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